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By Steve W. Martin

TILIS Publishers, United States, 2014. Hardback. Book
Condition: New. 234 x 160 mm. Language: English . Brand New
Book. This is a comprehensive guide for penetrating new
accounts, differentiating ones solution during the sales cycle,
and closing large deals. Based on extensive interviews with
over 1,000 key information technology decision makers and
top technology salespeople, the book provides state of the art
technology sales strategies and advanced tactics for senior
salespeople who want to learn the secrets of top performers.
Readers will find advice on how to win over C-level I.T.
executives and senior business leaders in finance, operations,
manufacturing, human resources, marketing, sales, and
engineering; discover how I.T. organisational structure impacts
company decision maker: determine how to gain strategic
account control based upon the people, process, and politics of
selling to complex businesses; and learn to conduct persuasive
sales calls with sales linguistics, the study of how the customers
mind uses and interprets language, and much more.
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Extensive guide for ebook lovers. It generally does not cost excessive. Your way of life span will likely be convert the
instant you complete looking at this ebook.
-- Rocky Da ch-- Rocky Da ch

Certainly, this is the very best work by any author. It is amongst the most remarkable publication i have got study. I am
just happy to inform you that this is actually the greatest pdf i have got study inside my individual daily life and can be
he very best publication for at any time.
-- Gilber t Rippin-- Gilber t Rippin
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